
Spring is on it’s way- and the weather, flowers, and trees 

won’t be the only things moving and shaking! 
 

An article in Time Magazine, states- 
“Buyers come out of the woodwork during the spring, and with tax refund checks 

in the bank, spring buyers more often pay full price. In fact, sales peak in the 
spring…” 

 
Listing your home now, puts you in position to attract potential buyers 

 who are ready to make a move after the dreary winter. 
Another factor that works in your favor is the amount of homes currently 

listed for sale. 
Even though an inventory drop is expected during the fall/winter season, 

the number of homes for sale in our region reflect a higher than normal decrease. 
 

What does that mean for you, as someone poised to sell your house? 
It means that with the spring crop of people looking to buy a home, and the low 

local inventory… 
NOW is the perfect time to get your home/property listed! 

 
To attract those Springtime Buyers- here is a list of 10 things you can do that will 

have you closing the deal before you can say SOLD! 

 
#1  First Impression is Key 

According to HGTV-“The first impression is the only impression, 
No matter how good the interior of your home looks, buyers have already judged your home 
before they walk through the door.”  

Things such as sprucing up your landscaping, refreshing your trim paint, or choosing a fresh new 
color for your front door- these small projects can help land BIG results. 
 
# 2  “And the Show Must Go On!”   
ALWAYS be ready to have your home shown- you never know when your buyer might walk 
through the door. Stay on top of the house work so you can present a fresh and clean home on 
short notice. Help yourself by getting super organized. Use boxes, labels or containers. Anything 
to make maintaining a clean house easier for you! 

 
 
 



 
#3  The Kitchen is King 

Realtors don’t dispute that truth. Buyers are searching for a house with the “Perfect Kitchen.” 
There may be some “must-haves” they would be willing to do without if the home has a 
beautiful, updated kitchen space.  If such things as location, high taxes, or old windows-to name 
a few, could be obstacles for your sale, don’t underestimate the advantage an amazing kitchen 
can give you in overcoming those undesirables.  

 
#4  Pack up the Pictures of Great Granny Smith  
 When your personal photos, collections, and memorabilia are taking up space, it’s harder for 
buyers to picture themselves in the house.  
Try to have a neutral pallet without your family artwork, making it easy for them to imagine 
their own story playing out within the home. 

 
#5  Skip the Radical Renovations 

HGTV says, “You probably won’t get your money back if you do a huge improvement project before 
you put your house on the market.” 

   It’s the small things that pay off in most cases. Fresh paint, new cabinet hardware, thoroughly 
clean grout, faucet & drain maintenance to eliminate any pesky drips or clogs- they are little  
things that can create big impact for buyers.  

 
#6  Your Pets Aren’t Good Realtors 

  Be sure to have Fido in his crate or kennel when your house is being shown.  
  Even though you appreciate how adorable he is, buyers often associate pets with   
uncleanliness, despite the wagging tail. Cats can conjure up images of litterboxes, dirty paws on 
the kitchen counter and rodents, within the mind of a potential buyer, so it’s best if your feline 
friend spends Open-House-Day at a kitty-spa. 

 
 #7  Don’t Play Realtor Roulette 

Don’t just go with the first name you find when searching for a realtor. Working with an 
inexperienced, or unqualified agent can railroad a deal before it’s even left the station.***  
According to Brendon DeSimone, a real estate agent and author, 
“A common mistake is overestimating one’s knowledge of the real estate market.  
It’s not until you’ve been in the market in a particular area for a while  

that you know what homes are really worth…” 
 

 
 
 
 
 
 



  #8  Let the Sun Shine 

As Old Mama Odi says in The Princess and the Frog; 

“Open up de windows and let in de light!”  
Maximize the light in your home by trimming overgrown bushes, replacing dark curtains with 
light airy fabrics, and by making sure your light fixtures are dust free and have clear, bright 
bulbs installed.  
Buyers are looking for great natural light so don’t underestimate the value of these relatively 
easy tasks. 

 

  #9  No Skeleton’s in Here! 
Closet space is a big deal to many buyers. This little hack can pack a huge punch-  
Box up half the stuff in your closets, and put it in storage or at the in-laws until you move.  
That way you can effectively organize what’s left, thereby showcasing a closet that appears 
much bigger than it did with all that extra stuff squeezed in.   

 
#10 The Price is Right 

Again, this is where having a reliable, experienced agent comes in.  Elizabeth Weintraub, a 

Broker-Associate at Lyon Real Estate in Sacramento, California writes, 

 “Pricing is all about supply and demand. It's part art and part science, and no two agents price 
property the same way. Some agents are much better at figuring out how to price your home 
than others. Experience matters.” 

Make sure that you and your agent are certain of the value of your home in your market to 
arrive at the right number. 
 
 “Get an analysis of the local market with a professional agent, solid comparable’s, and specific 
market trend data,” says Jill Olivarez, a Miramar Beach, FL, real estate agent.  
  

 

https://www.thebalance.com/how-to-pick-the-right-sales-price-for-your-home-1799055
https://www.thebalance.com/how-to-pick-the-right-sales-price-for-your-home-1799055
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